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A MESSAGE FROM OUR FOUNDER

For many of us, 2021 felt similar to 2020 with ongoing lockdowns followed
by a cautious return to normality as the year progressed. For the whisky
industry as a whole, trading conditions over the past year have been
complicated not only by the COVID-19 pandemic but also by supplier
adjustments to post-Brexit export regulations, rising inflation, and supply
chain issues.

One of the best parts of my job is speaking with many market insiders and
experts. Over the past few months it’s become clear distilleries and
collectors alike expect a buoyant 2022. Interest in super-premium whiskies
is at an all-time high in the United States, and strong growth in a number of
Asian markets, especially China and India, bodes well for new record sales
this year.

Here at Elite we have had a fantastic start to the year as the only company
to secure casks of the highly sought-after and extremely rare 2021 New
Make Whisky from Bunnahabhain, Deanston, Tobermory and Ledaig. It’s
our close relationships with these and other prestigious Scottish distilleries
allow us to source these exceptional casks for our clients. Over the past
nine years we’ve really been able to establish EW&W as one of the go-to
companies for discerning whisky collectors.

We’ve also seen growing interest in cask ownership over the past couple of
years, especially for younger whisky enthusiasts. The romance and allure of
owning your very own cask from a top distillery which you might later
choose to bottle and enjoy with friends and family is a powerful reason why
many of our clients choose to buy through us. 

Looking ahead to 2022 and beyond, this year we’re thrilled to be
launching our own independent bottling range in association with
Douglas Laing in Q2. This exciting opportunity will give our clients the
chance to get their hands on some truly unique whiskies from one of
Scotland’s leading independent bottlers. 

The agreement will also strengthen the exit strategies available to our
clients, with Douglas Laing having first refusal on the buy-back of client
casks. Our clients will have the unique opportunity to visit your cask and
taste your whisky in our own dedicated tasting room, as well as
benefiting from Douglas Laing’s years of warehousing experience. 

Later in the year we will be launching a whisky subscription service in
association with The Daily Mail, an exciting initiative which will connect
EW&W with whisky enthusiasts across the U.K.

In the rest of this document, you will find more information on whisky
cask collecting and the process of the journey. I hope you’ll find it useful
wherever you are on your whisky journey, and I strongly encourage you to
reach out to the EW&W team directly should you have any questions. 

 
Yours sincerely,

Steve Bishop
Founder & Managing Director, EW&W

Steve Bishop
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10 years ago, we founded EW&W with a mission to make the
burgeoning world of rare whisky and fine wine collecting more
accessible. Today we find ourselves proudly interweaved in
Scotland’s historic whisky scene while maintaining operations from
the UK’s financial hub, London.

As well as having access to the best market data through our Liv-ex
membership, we’re able to offer our clients an unrivalled, personal
experience. This is due to our superior knowledge and the way in
which we’ve grown our team. 

With honesty, integrity and proactiveness at the core of what we do,
EW&W has become the go-to leader for whisky cask collecting on a
global scale.

03ABOUT ELITE WHISKY & WINE

At Elite Whisky & Wine we offer a step-by-step guide on how to
collect Whisky. Firstly, we have a wide range of choices of casks
one can choose from. This is key for collecting, as it is important to
select from well-known distilleries, but also ones which are selected
for some of the largest whisky blend brands in the world, such as
‘Johnnie Walker’ and Grants’.
Secondly for single malts, the quantity of the whisky that is
produced is key. The more limited the initial quantity, the quicker
the whisky will increase in value as bottles are consumed around the
world and its supply becomes more limited.

OUR PROCESS
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Straightforward Fully-Managed Service

Diverse Portfolio Options

Minimising Risk

Tastings & Events 

Our onboarding process is straightforward and easy to navigate. If
you are keen to collect whisky or diversify an existing wine portfolio
into whisky, one of our experienced portfolio managers will arrange a
consultation with you. During this call, you will discuss your terms
and a customised portfolio will be created for you.

We offer both cask and bottled whisky, and we will talk you through
the advantages of both options. Good portfolio selection is key to
attaining a good return on your investment. We offer both Scotch
and Japanese Whiskies, and we will make recommendations based on
sophisticated data collection and close attention to the market. Our
portfolio managers will work with you to ensure that the portfolio
meets your personal objectives. 

As with any investment, there are risks to collecting. As your partner
throughout your journey in the world of whisky, our role is to make
you aware of the risks, help you to navigate them, and act as an
expert and guide to ensure your journey is as risk-free as possible.

Our clients can enjoy our bespoke whisky tasting experiences, both
at our Battersea offices and at selected venues, we partner with.
These events are a great opportunity to learn more about the world of
whisky and meet like-minded whisky enthusiasts.

WHAT SETS EW&W APART?



We are more than just consultants. We’re teachers.

We’re experts who believe in passing on our

knowledge so that the entire whisky-loving

community can benefit from our leadership.

We’re honest with ourselves and with our clients.

We’re permanent students of our sector so that

we’ll always have the most accurate insights. This

helps us to be direct, truthful and educational. 

We aim to guide our community. We are the go-to
brand for whisky news and knowledge. We manifest
this online via our website, social media and emails;
and offline through events and in-person
interactions. 

We’re here to tell stories of the world of whisky,
especially through its heritage. When collectors
consider whisky for their portfolios, the numbers
are one aspect of it but the excitement and
curiosity of the whisky itself are key. We bring
this to life by inviting our customers to the
distilleries in Scotland to learn more about the
casks they've purchased. 

Whenever our team interacts with anybody, we
portray respect, integrity, trust and reliability.We
understand that everyone's journey is different. 
Following a consultation with your designated
portfolio manager, they will create a bespoke
portfolio designed especially for you. We then
provide the acquisition, maintenance and exit
strategy. 

Let’s take the suits and stuffiness out of our
persona. Of course, we’re professionals but we’re
not pompous. We’re genuine, authentic, and relaxed.
We care more about our passion for whisky than the
profits we generate from its sales. Whenever you are
close to our offices, we'd love to have a friendly dram
or two with you. 

Education

Leadership

Transparency

Friendly

Credibility

Passionate 

OUR VALUES 
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Whet your portfolio with the water of life.
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WHY CASKS? 07

THE POTENTIAL FOR GREAT RETURNS 

UNIQUE & SCARCE

SECURELY STORED

MATURING IN TASTE & VALUE

EXIT STRATEGY

A CONSUMABLE ASSET

The best performing alternative asset, offering a range

of accumulative short, medium and long-term returns

suited to your goals.

Each cask is unique and the whisky is in limited supply. No
two casks will ever be exactly the same.

Casks can only be held in HMRC government bonded
warehouses in a closed and tracked system. There is a clear
and official paper trail for each and every cask.

Time is on your side. Whisky only matures while it’s safely
contained in the cask. The older and more mature the
whisky, the greater its value.

There are multiple ways of realising the potential profit in
your cask purchase - including a hassle-free sale to our
global client base.

Whisky casks are a physical, tangible asset that you own.
You can trade it, enjoy samples, or bottle it.



GROWTH IN THE WHISKY CASK
INDEX
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Comparisons are made between the whisky cask
market and other luxury commodities,
however, there are many features of whisky
which make it unique. It is therefore challenging
to analyse the market without considering
variable factors, such as the characteristics of
the cask that make it one of a kind.

The complexity is also enhanced by the fact that,
unlike a piece of art, or a collectable bottle of
already-bottled whisky, the value of casks is not
only dependent on demand, but also on the
maturation of the cask. Therefore a cask
purchased this year will effectively become a new
product as the years' pass.

The Whisky Cask Index demonstrates the
projected values of a sample of twenty casks
from a variety of distilleries across the globe
with varying age profiles.

It is worth noting that in spite of the global
pandemic which impacted the economy during
early 2020, the Whisky Cask Index has remained
optimistic, and even shown growth. In this data
analysis, not a single distillery index showed
negative returns over the past 5 years, which is
able to confirm that the market is relatively
robust to negative impacts on the global
economy.

Source: Cask 88 & Braeburn Whisky  Cask Market Overview (2021)  



OVERALL AVERAGE ANNUAL
CAPITAL GROWTH IS 12.84%

09Due to the nature of whisky itself, an asset
that has historically seen steady increases in
value as time passes, the whisky cask
investment market has proven remarkably
robust during the COVID-19 pandemic.

Throughout three observation periods, a total
of 18 months, the average annual capital
growth rate of a recent cask set study
fluctuated by less than a percentage point,
demonstrating the relative stability of the
whisky cask market.

Source: Cask 88 & Braeburn Whisky  Cask Market Overview (2021)  



STEADY AND STABLE GROWTH 
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During times of economic uncertainty in recent
years, it has become apparent that tangible
assets have demonstrated resilience against
changes in the global markets. It has therefore
been demonstrated that when comparing
tangible assets with stocks over the past two
years, commodities have remained stable
investments.

As shown in the graph, if a collector had
decided to make an investment of one hundred
thousand dollars in July 2018 into four different
investment classes; whisky casks, S&P 500,
Bitcoin and gold, the projected value of their
portfolio would have shown the most growth if
they had invested in whisky casks, followed by
gold, Bitcoin and lastly the S&P 500 index.

Source: Cask 88 & Braeburn Whisky  Cask Market Overview (2021)  



WHISKY REGIONS
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ISLANDS

SPEYSIDE

HIGHLANDS

ISLAY

CAMPELTOWN

LOWLANDS

Regionality is the greatest starting point when exploring scotch
whiskies. Traditionally this is the most common way retailers both
online and offline, organise and arrange their whiskies.
 
The Scotch Whisky Regulations (SWR) in 2009 formalised three
Scottish Regions – Highlands, Lowlands and Speyside. Along with
two localities – Campbeltown and Islay. In aim to encourage
Scotch’s European Union Geographical Indication (GI) and to
ensure worldwide identity protection.

S P E Y S I D E

Described as the most densely
populated whisky region in the world,

famous for the River Spey. Speyside
whiskies are typically frugal with peat
and fruity. Common tones expressed

within this region are apple, pear,
honey, vanilla and hints of spice –

commonly matured in Sherry casks.

 

L OW L AND

Situated in the Southern part of Scotland, In the
Lowlands there’s more distillation than in any
other Scottish region, once a key single malt

player in the game. Now home of the blend, and
large quantities of grain whisky which form its

foundation. Typical tones consist of grass,
honeysuckle, cream, toffee, toast & cinnamon.
The perfect introductory whisky due to their

lighter, sweet and floral tones. 
 
 



WHISKY REGIONS 12

H I G H L AND

The Highlands region is by far the largest
in size and is known for its huge

diversification of flavours and styles. This
grouping refers to the whiskies produced

on the islands around the perimeter of
Scotland (the Island single malts), except

for Islay. The Highlands is home to some of
whisky’s most famous names in Scotland.

Characteristics consist fruity, sweety, spicy
and malty tones.

 
 

C AM P B E L T OWN
 

Campbeltown is Scotland’s smallest whisky-
producing region, consisting of just three

distilleries, whereas in it’s prime there were
more than thirty. Nonetheless, their single

malts boast incredibly unique characteristics,
and it’s known as a distinct region in its own
right. The standing distilleries produce some
of the finest malt’s around, and they have a

devoted following and are much loved
worldwide.

 
 

I S L A Y

Islay (pronounced ‘eye-luh’) considered by
many as ‘whisky island’, just 25 miles long 15
miles wide the majority of its population are
involved in whisky production. Islay is known

for its highly concentrated number of
distilleries on one Hebridean island – nine

working distilleries in total! (with two more
planned over the next few years) Islay is well

known for its distinctively peaty style of
single malt.

 



REGIONAL PERFORMANCE

13Comparing and analysing whisky region
performance. Aside from the Lowlands, every
region saw a rise in average projected capital
growth.

Islay continues to lead the way in increased
growth, taking the top spot as the region with
the highest volume of casks. Casks from the
region continue to have a strong following,
thanks to both the availability and quality of
casks. This is both due to the high demand for
high-quality casks far exceeding supply in the
market as well as Islay's reputation for
producing exceptional single malts.

However, it is evident that regions such as
Campbeltown's strong performance in the first
half of 2021 are a testament to the fact that
collectors are looking beyond the more
renowned blue-chip whisky-making regions for
collecting opportunities. Despite being less in
the spotlight, Campbeltown saw the highest
growth and the rest of the list remains
unchanged, yet again highlighting the market's
stability.

Source: Cask 88 & Braeburn Whisky  Cask Market Overview (2021)  
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Your journey through the world of
whisky starts here.



WHY COLLECT WHISKY 
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CAPITAL PROTECTION
As rare whisky is defined as an asset class its primary
objective is to safeguard collectors' capital in the event of
market downturns.

TRACK HISTORY
Rare Whisky has outperformed every other major financial
index over the past two decades. Historically it has shown a
low correlation to mainstream assets, making it a useful
portfolio diversifier.

THE JOURNEY
After a consultation with our qualified traders, a bespoke
portfolio is designed. We then provide the acquisition,
maintenance and exit strategy.

POSITIVE OUTLOOK
Global sales are projected to soar from $60 billion in 2021 to
$108 billion by 2031.

Why Collect Whisky?
COLLECTORS EARNING ON AVERAGE 13%+ PER ANNUM
TAX FREE AND HIGHLY LIQUID ASSET CLASS
WHISKY HEDGES AGAINST INFLATION AND LOW INTEREST R
MINIMUM INVESTMENT FROM JUST £2,000
UNPRECEDENTED GROWTH OF THE WHISKY INDUSTRY



EXIT STRATEGIES
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INTERNAL AUCTION
EW&W has its own portal where clients can access all casks
available and purchase at the click of a button. 

INTERNATIONAL BUYERS
EW&W are approached by international buyers daily and seen
as the go-to company to buy and sell casks from for both blue-
chip and silent distilleries. 

INDEPENDENT BOTTLING
EW&W can manage your cask, independently bottle your stock,
and trade the bottled stock both domestically and
internationally. This option, ordinarily reserved for ultra-
premium assets, can often yield exceptionally high returns.

Year-on-year, Whisky trade levels are increasing and demand
for premium casks is on the rise. Consequently, the scotch
Whisky investment market is highly liquid with various
different exit strategies. 
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Having read about whisky investment I wanted to
dip my toes in the water and invest some money I
had in premium bonds. I did some research and
Elite wine and whisky looked a good place to start.
I felt very fortunate that Charles answered my
initial e mail and arranged a call later they week.
He duly called on our arranged day and time and
went through the entire process with me, he gave
me 3 options in monetary terms and after some
thought I chose option 2, a younger distillery that
is looking good and my longer term investment will
be a good choice for the cask I chose, Charles
organised all the relevant paperwork and it could
not have been easier, I’m now the proud owner of a
cask that I’ll keep for 10,15 years and then
probably sell, I’m very grateful to Charles who
made the whole process a pleasure with no hard
sell, I’m looking forward to going to one of there
tasting events when permissible. Thank you
Charles 

After initially contacting Elite about purchasing a
cask Charles took me on board and led me
professionally through every step of the way. He
showed great patience with my many in depth
questions and slight doubts about alternatives and
carefully eliminated all of my worries. He gave me a
good idea of what whisky casks would be good for
my budget. Nothing seemed too much or too little
ask of him. Eventually I chose a cask which i was
totally happy with and i look forward to seeing my
investment grow. I would recommend Charles and
the rest of the team at elite to any friends, family or
colleagues who are thinking of giving whisky a go.

Thank you Charles and everyone from the Elite
team.
William

I would like to take this opportunity to
thank Elitewineandwhisky in dealing
with an impromptu and sad situation. I
purchased some longterm investments
that i needed to access funds from.
After some negotiations with fellow
investors, James and Steve have helped
bring about a resolution to my
situation. Will definitely reinvest in the
not too distant future. 
Once again thank you
Elitewineandwhisky.

Roy

Was looking at investing some money and
decided to invest in Whiskey, after a lot of
research I contacted Elitewineandwhiskey and
got talking to Charles Keller, after listening to
what Charles had to say I invested in a
Whisky Hogshead, have been contacted
regularly via txt and email about my purchase,
would recommend these guys to anyone.

Fred

As a newcomer to the concept of investing in
whisky, I required patient and clear
explanation of the process and the options
involved. Alex provided this with the bonus of
a relaxed, comfortable conversational style.
We soon agreed on an appropriate investment
and, supported by an efficient admin team, the
whole business was smooth and professional. I
look forward to a long association with Elite.

John

Research into a long term investment resulted in
me looking into cask whisky and contact with
Brandon Gallacher at Elite Wine Whisky. Over a
couple of conversations and e-mails I invested
the amount of money we discussed in the initial
talks with all the formal / legal requirements
covered in an straight forward manner. All my
enquiries were answered honestly and politely
and no sales pressure put on at any time. I
would highly recommend anyone thinking of
investing in whisky speak to 'Elite Wine and
Whisky'

Ian

This was a slightly nerve wracking
commitment to make, but Oliver Vizard was
professional, and on hand to answer questions
very promptly. My experience has been
seamless and efficient service so far. Thank
you Oliver !

Ian

This is my first time investing in whisky casks and
would highly recommend Elite Wine and Whisky. My
Account Manager, Brandon, was friendly and very
informative making the whole buying process
extremely easy.
On top of this Brandon has offered ongoing phone
calls to help improve my knowledge on all aspects of
the of whisky market. Their website also has
interesting educational blogs which are worth
reading. I believe it is a great time to get on board.
Thank you
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ACCREDITATIONS:

AS SEEN ON PUBLICATIONS:

HMRC authorised Warehousekeepers and Owners of Warehoused Goods Regulations 1999 (WOWGR)  NO:
GBOG275843500

 
Alcohol Wholesaler Registration Scheme (AWRS) URN: XFAW 000 0010 7166
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